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HOW DOES A 
LUBRICATION SURVEY WORK?
Your LE Representative conducts a complete LE 
LUBRICATION SURVEY of all equipment that 
requires lubrication:

	 By the area and/or location.
	 By equipment name and number.
	 By points of lubrication.
	 Recommended LE products.
	 Application methods.
	 Drain or lube intervals.
	 Special remarks.

LE’s Technical Services Department reviews the 
survey for accuracy.  The material is compiled, 
and a report is returned with the recommended 
lubricants for all of your equipment included.
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LUBRICATION SURVEY

WHAT ARE THE BENEFITS OF A 
LUBRICATION SURVEY?

A key part of a good preventive maintenance 
program.
Product consolidation:

	  Reduces inventory requirements
	  Minimizes product misapplication

Insures that your equipment is properly 
lubricated.
Assists your maintenance personnel in see-
ing that all lubrication points are lubricated 
as scheduled.
Reduces downtime and repair parts.  Minimiz-
es time spent with OEM manuals researching 
proper lubricants.
Easily updated by your LE Representative to 
keep the survey effective.
Increases equipment life.
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An invaluable service provided by trained LE 
Representatives to existing and potential customers to 
establish an effective preventive maintenance program.

Managers know that no matter what the age of their equipment, it must operate at peak efficiency.  They 
recognize that the repair - maintenance approach will not meet these requirements.  What is needed is a 
simple yet systematic approach.  Maximum productivity is the goal and a good preventive maintenance 
program is the key where an in-depth LUBRICATION SURVEY acts as the foundation.

INCREASE YOUR PROFITABILITY
Preventing equipment downtime is directly reflected in increased productivity.  A refocus from the repair 
maintenance philosophy to the preventive approach is needed.  Your lubrication requirements should be 
considered from both a product and service point of view.  Your LE Representative is a strong resource 
who can guide and support you in both of these areas.  LE’s objective is to increase your profitability.


